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Trading in your current vehicle for a brand-new car can be pretty exciting. Plus, it’s easier than most people think. All you really have to 
do is educate yourself on every step of the trade-in process, which is where this useful handbook comes in. 

By following a few easy steps and tips, you’ll be able to walk into any dealership confident that you know exactly what to do. Within this 
guide, you’ll discover more about valuing your trade-in vehicle, getting a quote from a dealership or reliable used car resource, and 
negotiating a deal. 

With that said, let’s begin your journey to becoming a trade-in expert!

Increasing the Value of Your Trade-In
Before jumping into the nitty gritty of the used car trading process, let’s first discuss ways on how to boost the value of your current car. 
If you go the extra mile by utilizing this information, it can make a world of difference in the final sale price of your vehicle. 

Address Any Overdue Maintenance

One way you can raise the value of your current vehicle is to take it your local service shop and get it up to date on maintenance. 
This could be as simple as an oil change or tire rotation. However, if your automobile hasn’t seen the inside of a service center as often 
as it should, be prepared for more costly repairs. For example, if you haven’t kept up with oil changes, there could be damage to the 
engine. You’ll definitely want to have this repair performed, because an impaired motor can significantly decrease a car’s worth.

Tip: Prior to making an expensive repair, you should double-check that you’ll see a return on your investment in the final sale price. 
If you discover that you won’t benefit from making a change, leave your car as is. 

Make Your Car Easy on the Eyes

First impressions matter. That’s why it’s important to make sure that your vehicle looks as good as possible. This means addressing 
any obvious scratches, dents, or other imperfections. Most cosmetic procedures are inexpensive, so it’s a good idea to fix these issues 
before going to a dealer. Good Samaritans will also feel satisfied that they saved the potential buyer from having to mend 
those blemishes themselves. 
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With that in mind, it’s also beneficial to fix any major dents on your vehicle, even if it means replacing a side panel. While this is more 
expensive than simply buffing out scratches, your car will sell much more quickly if it appears to be in solid shape. 

Detail Your Ride!

Humans are visual creatures. Take advantage of this by having your vehicle detailed to keep it clean and smelling fresh. This is the 
cheapest and easiest way to boost your car’s overall value. Most detailing services cost about $50, but can greatly raise the vehicle’s 
ultimate selling price.

Plus, you can detail the car yourself if you have the right tools. Although, if you want the job done right, professionals are equipped with 
all the waxes and cleaning products to make your vehicle really sparkle. 

It’s Trading Time!
Now that you have a sense of how you can boost the value of your car, it’s time for the main event: trading! Fortunately, trading in your 
used vehicle is fairly simple. With a few exclusive tips, you can become a used car exchanging aficionado.

Estimate the Price of Your Used Car

The first step in the trading process is to research how much your vehicle is worth. This can be done online using several reliable 
websites. The Edmunds car appraisal resource can be accessed via a mobile phone with their app. The price estimate that you’re 
looking for is the True Market Value®. This price pulls data from actual vehicle sales in your area to approximate what your car is worth 
based on its condition, make, model, and added amenities.

The value calculator will ask you to rate the condition of your car on a scale from Outstanding to Damaged. It’s essential to be 
honest about the true quality of your vehicle. While you may believe it’s in Outstanding condition, very few vehicles qualify for that 
category. Also, you’ll be requested to select any additional features that are included. Most optional equipment will bump up your 
car’s resale value. 
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Keep in mind that these tools only provide an approximate calculation. Depending on what dealership you go to, this amount 
could increase or decrease. However, it’s good to know what the projected price of your trade-in is so that you can get the best 
price for your vehicle. 

Get a Professional Appraisal

Obtaining an appraisal for your used vehicle can be done at any dealership. Typically, an associate at the showroom will do a “silent 
walkaround.” This means that the staff member in charge of the evaluation will examine every inch of the car to check for anything that 
could decrease the trade-in price. 

It’s important to discuss your trade-in with the dealer before settling on the first price they present. If this is your first experience with 
trading in a used vehicle, you’ll want to point out any extras included in your car so that the sales associate is aware of items that may 
increase the value. That’s why it’s important to research the market price before relying on a dealership for a value assessment. 

Tip: Check out your local used car dealership. Many drivers have found that these dealers can give them a better idea of how much 
their vehicle is worth in a particular location.

Negotiate Your Vehicle’s Selling Price

Now that you’ve reached the final step of the trade-in process, you have some decisions to make. Unless you accepted the first 
appraisal you received, you likely have a few offers to consider. If all of the estimates you were given are similar, it’s best to select the 
dealership where you’re buying your new vehicle. This gives you some bargaining power since you’re giving that dealership business 
with both your trade-in and new car purchase.

If none of the offers you’ve gotten from dealers are what you think your used car is worth, you have two options. You can either lower 
your expectations and take one of the estimates you received, or you can sell the vehicle yourself. While there are some benefits to 
privately selling your used vehicle, you have less control over who you interact with, and the process can be much longer. 

While negotiating can be frustrating, don’t fret! Because so many other drivers have mastered the trade-in obstacle course, there are 
tons of helpful tips out there to get you a better price for your car. For example, it’s wise to keep an eye on weather, gas prices, and 
seasons. These circumstances affect how easily you can get a great appraisal. 
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If you’re trying to trade in an all-wheel drive vehicle, opt for winter months when those cars are more sought after. Similarly, used 
convertibles fly off the shelves during the summer, so wait to get an appraisal until warmer months. Furthermore, when gas prices 
skyrocket, drivers want fuel-efficient vehicles to keep them away from the gas pump as much as possible. When you see a bump in 
gas prices and you have a compact car, it’s the perfect time to trade in your vehicle. 

Tip: When you’ve settled on an attractive offer from the dealership, always keep your new car and trade-in negotiations separate. 
Bundling them together can increase the price of your new vehicle. 

Benefits of Trading in Your Used Car

While privately selling your used vehicle can occasionally afford you a higher selling price, there are many advantages to utilizing the 
trade-in services provided by dealerships. 

Ease of Selling

There’s no doubt that trading in your used car to a dealership is substantially easier than selling it yourself. Once you’ve negotiated a 
price for your trade-in and financed your new vehicle, you can simply drive away and never have to think about your old vehicle again. 

Plus, the dealership handles the paperwork process and deals with potential buyers, so all you have to do is enjoy your new car. 
Because your used vehicle is updated with any maintenance or repairs needed after you sell it to the dealership, you won’t have 
to deal with private buyers contacting you after the final sale. 

Get a New Car Whenever You Want!

One of the huge advantages of selling a used car to a dealership is that you can opt to trade even when you still owe money on your 
vehicle. This allows you to get your perfect car if you find that the vehicle you originally bought doesn’t match your lifestyle. 

While the money you still owe will be wrapped up into what you’re obliged to pay on the new vehicle, it still grants you the option of 
getting a car that’s more affordable than the one you had previously. 
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Here are a few additional items that the dealership will manage for you: 

n Create customer interest in your car.

n Deal with potential buyers regarding negotiations.

n Ensure the trustworthiness of buyers who are interested in your vehicle.

Each one of these factors will benefit you in the long run. Once you’ve bought your new car, you’re free to drive down the open road. 

Trade in Your Used Vehicle Today!
Car buying, trading, and negotiating can be an exciting process for those who are new to the game. And with a few helpful hints, you 
can master the art of selling your used vehicle. Once you’re prepared to head to a dealership, review the tips in this eBook, and you’ll 
be ready for any car trading situation. 

To get an appraisal for your current vehicle, stop by a local dealership. Doing this will give you a better sense of the kind of return you 
can see on your used car.
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